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deliver client solutions remains the key, notes Thomas.
“We remain committed to our fully integrated network of
product specialists across the globe and the principle of pro-
viding local expertise on the ground where our clients need
it. In executing our strategy we have retained this strength,
whilst fine-tuning the network to focus on the areas where
we can deliver greatest value to our clients. This has enabled
us to re-deploy resources to focus on developing and deliv-
ering solutions incorporating a more innovative combina-
tion of the bank’s capabilities with those of various public
and private sector agencies. This, together with more active
management of our assets is enabling us to offer better terms
to our clients and, we believe, will maintain our position at
the forefront of the market.”

He concludes: “Looking forward for the remainder of
the year, we will unveil a major new strategic thrust in Asia
and expansion in certain markets in Europe.”

Best Structured Trade Bank
Winner: ABN AMRO

Highly commended: Deutsche Bank
3. Citigroup  4. SG CIB  5. HSBC
(2003 winner: ABN AMRO)

Winning this award for the second year in a row is ABN
AMRO, and the category overall attracted more votes than
last year, with Deutsche Bank climbing into the highly com-
mended position, and Citigroup slipping down a notch.

Speaking for the winners, Gareth Thomas, global head,
cross border structured finance (CBSF) at ABN, based in
London, comments: “Naturally we are delighted to have
retained this award. It has been an excellent year for us – this
award follows our leading rankings in the Dealogic tables
and seven deals of the year awarded by Trade Finance.”

And the bank has done some restructuring to smooth its
operations in structured trade lending. “We have made sig-
nificant changes to our structure and positioning within
ABN AMRO, and to our strategic focus. The first half of last
year saw the implementation of the merger of the bank’s
wholesale debt and markets-based businesses to form the
financial markets group. This enabled us more readily to
offer fully integrated debt and markets-based financing solu-
tions to our buy-side and sell-side clients,” explains Thomas.

“Our intentions were signalled externally in the summer
by a rebranding of our business as cross border structured
finance which, we felt, conveyed the breadth of our offer-
ing without losing our core focus of managing risks in cross
border business flows,” he adds.

And within this new set-up, specialization in order to

BEST STRUCTURED TRADE BANK
Winner:ABN AMRO Highly commended:Deutsche Bank
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producers, either for specific transactions or for more gen-
eral working capital and commodity-based trade finance
facilities. The company has considerable relationships
within the commodity finance community and is able to
structure complex and innovative solutions, often enhanced
by insurance packages that may allow banks or investors to
accept certain risks or offer larger facilities. 

Third, it is in the business of recoveries. Texel is able to
utilize its expertise and contacts to assist creditors that have a
claim against a defaulted obligor. Arranging the restructur-
ing, refinancing or selling of the debt on behalf of the cred-
itor can achieve this. This business has been most successful
in the CIS and Balkan regions.

And fourth, through syndication Texel is able to assist
banks that are looking to sell down part of a loan portfolio
into the banking or investor market. This is of real benefit
to banks with limited resources or who usually need to deal
with expensive in-house syndications departments that
rarely have experience of the intricacies and peculiarities of
the commodity finance market.

Best Trade Finance Boutique
Winner: Texel Finance
Highly commended: Orix Trade Capital
(2003 winner: Noble Trade Finance)

Finding a niche within trade finance and being a consistent
performer is no easy task. Small firms come and they go as
the rigours of the market cut into operations and profitabil-
ity. But one consistent performer, seemingly doing a wealth
of a business is this year’s winner Texel Finance.

Says Texel director Andy Lennard: “Having won a Deal
of the Year last year and now Trade Finance Boutique this
year, the rewards reflect the growing appreciation of the
uniqueness of the Texel brand.” Unfortunately with the
majority of its business done on a bilateral basis, Texel is
usually unable to talk about specific transactions – most of
which seem to be in the metals and energy sectors. 

Being active in four key areas allows Texel to participate
in a very wide variety of transactions with the emphasis on
emerging markets and financial liquidity. A proactive
approach also allows the company the ability to create dif-
ferent transactions and provide the necessary services to
achieve successful conclusions to deals. 

Lennard states that Texel has four main activities that are
able to operate separately as well as in combination.

First, insurance brokerage services and through its broker
accreditation at Lloyd’s, Texel enjoys direct access into all
insurance underwriting markets where it places political and
credit insurance risks for its diverse client base, which
includes banks, traders and producers. It is also an accredited
member of the General Insurance Standards Council. 

Second, Texel arranges finance facilities for traders and

BEST TRADE FINANCE BOUTIQUE
Winner:Texel Finance Highly commended:Orix Trade Capital
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